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Event Calendar

March

16th

Green Council Meeting
Board office, Pearl River
6:30pm-7:30pm

18th

GRI-R1406
Price It Right
8:30am-5:30pm

24"

SFR Course (Short Sales)
ABR Elective
9:00-4:00pm

AEriI

6( , 7thl lzth' 13th’ 14th
ABR Designation Course
6:30pm-9:45pm

7th

Lunch & Learn

Rockland County’s Green Initiative
Guest Speaker: Scott Vanderhoeff
Ravi Restaurant, Suffern, NY

14"

Hudson Valley Realtor Convention
Anthony’s Pier Nine

Route 9W, New Windsor, NY

May

11lhl 12th

SFR Course (Short Sales)
ABR Elective
6:30pm-9:45pm

26th 27th
Green Designation Course
8:30am-5:00pm

June

2nd

Green Residential Elective
8:30am-5:00pm

23rd
Bus Trip to Foxwood’s

Lunch & Learn Program
Bottoms UP 60 Day Real Estate Workout!

Did you miss out on a great learning opportunity? Our first Lunch and Learn Seminar
was held on Wednesday, February 17". Bottoms Up! 60 Day Real Estate Workout! -
was the topic of the seminar and was met with much success.
Those who attended enjoyed the lunch while listening to the seminar. Our speaker,
Sharon Tucker, highlighted new ways to market their business and a fresh way to
approach those buyer/sellers sitting on the fence! And in today’s market who couldn’t
use a new tip or two!
A few of Sharon’s strategies:

e New ways to market yourself

e  Are you using the right words and phrases to draw your client’s attention?

¢ Did you explain how the $8,000 government incentive works for your buyer?

e  So many ways to advertise yourself — are you using them?

Our next Lunch and Learn will be held on Wednesday, April 7, 2010 at Ravi Restaurant
in Suffern. Our guest speaker will be County Executive Scott Vanderhoeff. The topic
will be Rockland County’s Green Initiative.

Be sure to contact the Board Office to reserve your spot now! Don’t miss out on a great
opportunity to increase your selling power!
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PRESIDENT’S MESSAGE

One month in the books and we are off to a
great start to the year. We are less than 75 days
away from the expiration of the homebuyer tax
credit. If there was ever a time to make a push
and educate our clients, now is that time. We
will look back in years to come and say
remember when? Make sure your clients will
say “remember when I bought that house at a
great price, got an amazing interest rate and had
the government pay me to do it.”

I am pleased to announce the formation of two
new groups associated with the Board. To go
along with our “Young Professionals Network”
and our “Green Council”, we now have added the “Affiliate” group chaired by
Abe Kurek and a “Cultural Diversity” group chaired by Carol Messler. The goal
for this year is to have more involvement from our members. By offering more
specialty groups, our hope is that more of our members find something tailored to
their needs. If you have interest in joining any of our groups, please contact Karen
at the Board office.

After meeting with the Community Service Committee, | am excited to hear that
our first project of the year will be a car wash to raise money for local charities.
This is a great opportunity to get in front of the public to show, as a community,
we give back. The major focus of the committee this year is to diversify the
committee members and have a representative from each office in the county. If
your office does not have a representative on the committee, please reach out to
the Board with a recommendation.

The first “Lunch & Learn” took place at Casa Mia Manor House and our
Education Chair, Sharon Tucker, did a great job with our first program. Her
presentation was how to kick start your business in 60 days. Anytime a
presentation is given the goal is to have the audience leave with one thought to
help their business. Sharon left us with many thoughts. For those who attended the
event please share your experience with your colleagues as our goal is to have
attendance top 100.

The NYSAR winter meetings took place at the beginning of February and some
great things happened to one of our famous real estate families. Congratulations
go out to Adam DiFrancesco for being nominated to chair his first committee on
the state level and Laurie DiFrancesco for being nominated Regional Vice
President for our region. Both are tremendous honors for our Board, and we offer
our support. Laurie also received The Caldwell Award, the top RPAC Award for
her amazing work for this cause.

If anybody ever has any questions or issues that | can address, please feel free to
contact me. Thank you for the honor of leading our organization this year, and |
continue to look forward to the journey.

Drew Resdler
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CURRENT MARKET CONDITIONS

The New York state housing market posted an improved start to 2010 compared to the beginning of last year with sales increasing by
11 percent compared to January 2009, according to preliminary single-family sales data accumulated by the New York State
Association of REALTORS®. The statewide median sales price jumped more than 30 percent compared to January 2009.

Despite the fall off from a very strong December market, the 11-percent increase in sales from last January and the median price gain
are good signs for the continued recovery of our housing market into 2010.

The flurry of buyer activity in October and November as the previous federal tax credit deadline approached likely drove the market
higher in December. Once the deadline pressure was released by the extension and expansion of federal homebuyer tax credit, many

of those buyers became homeowners in December and January. Buyers are expected to again flood the market in March and April as
the new deadline approaches.

The combination of the federal homebuyer tax credit, the SONYMA Tax Credit Advance Loan program and historically low mortgage
interest rates make the beginning of 2010 a great time to buy a home in the Empire State for those consumers looking to take
advantage of the current market conditions. Consumers began to recognize this as 2009 progressed and undoubtedly many will
become new homeowners between now and the April 30 tax credit deadline. It is important to note that buyers must be under contract

by April 30 and close by June 30 to be eligible for the tax credit. Additional information about the tax credit follows the market
information in this report.

NAR Chief Economist Lawrence Yun projects the extended and expanded tax credit will encourage 2.4 million households to take the
credit in 2010. “While new-home sales will remain low due to a lack of construction, existing-home sales are projected to rise to
around 5.6 million in 2010,” Yun said. Last year there were 5.16 million existing-home sales.

He added that one of the greatest benefits of rising sales will be firming home prices. “For several months now we’ve been seeing

stabilization in all of the home price measures as inventory is pulled down,” Yun said. “As a result, the housing wealth for many
middle class families has begun to stabilize.”

It is important to note and to highlight with fence-sitting buyers that prices in New York State have stabilized and began to rise during

2009. That trend continues into 2010 as evidenced by the 30-percent median sales price increase in January compared to January
2009.

Median Sales Price of Existing Single-Family Homes Sold January 2009-January 2010
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Source: NYSAR Housing Statistics

New York REALTORS® sold 4,468 existing single-family homes in New York State in January 2010, an 11-percent increase

compared to the January 2009 sales total of 4,024. January sales did lag behind the stronger than usual December 2009 market, when
7,403 homes were sold.

Sales of Existing Single-Family Homes January 2001-2010

2010 | 2009 | 2008 | 2007 | 2006 | 2005 | 2004 | 2003 | 2002 | 2001

January | 4468 | 4024 | 5322 | 6626 | 6497 | 6674 | 6389 | 6164 | 6304 | 5527

Source: NYSAR Housing Statistics
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CURRENT MARKET CONDITIONS CONTINUED

The January 2010 median sales price in New York State of $242,750 represents an increase of 30.5 percent compared to the January
2009 median of $186,085, and is 13-percent above the revised December 2009 median of $213,800.

Median Sales Price of Existing Single-Family Homes Sold January 2010-2001

2010

2009

2008

2007

2006

2005

2004

2003

2002

2001

January

$242,750

$186,085

$232,000

$291,750

$295,000

$273,500

$230,415

$205,000

$178,000

$120,500

Source: NYSAR Housing Statistics

New Home Sales Continue to Lag

Sales of new homes plunged to a record low in January, according to the latest report from the US Department of Commerce. New
home sales dropped 11.2 percent to a seasonally adjusted annual sales pace of 309,000 units in January 2010, the lowest level on
records going back nearly a half century.

The sales decline in January marked the third straight monthly drop following decreases of 3.9 percent in December and 9.5 percent in
November. According to the report, the national median sales price for new homes was $203,500 in January 2010. That was down 5.6
percent from December's median sales price of $215,600, and down 2.4 percent from year-ago prices.

Sales were down 35 percent in the Northeast, according to the report

The National Association of Home Builders is forecasting that sales will rise to more than 500,000 sales this year, an improvement
from 2009, but still far below the boom years of 2003 through 2006 when builders clocked more than 1 million new home sales per
year.

Introduce your clients to:

HOME CAPITAL
MORTGAGE CORP.

“Where Reliability, Integrity and
Service are Guaranteed...”

EBvan A. Kalin Pat Llewellyn-Bartle
CBD and Dresident Please call Evan or Pat at our office: Seniior Log;, Oﬁ‘ioery
Office Manager

(914) 965-9106

FHA APPROVED! Call us for all available FHA programs!

3% Down Payment, 1 to 4 Families,
Finance Closing Costs in your Mortgage, Low Credit Scores Acceptable

Home Capital Mortgage Corp. 520 White Plains Road, # 5088, Tarrytown, New York 10591
Phone: (914) 965-9106 * Fax: (914) 965-9107 * Cellular: (914) 656-6535
Registered Mortgage Broker - NYS Banking Department. Loans Arranged with 3rd Party Lenders




GREEN COUNCIL

Visit our Facebook Page

What it means to be'"" GREEN"

Different industries define “green” in different ways. Recently 35 Rockland Realtors, myself included, earned the National
Association of Realtor’s “GREEN” Designation. Now we are even more prepared to help the consumer “Green” their home, which to
me means showing them how they can save money. I have implemented many of the techniques I’ve learned and have reduced my
personal utility bill in my own home. Does cutting down on your water bill make you an environmental nut? How about reducing your
electric bill by 20 or 30 percent? Call me whatever you want, but if I can actually measure the results in those terms, I’'m going
“GREEN”. I’ll give you one quick one. Many of us have recessed lights around the house. They are usually 75 to 120 watts per bulb
and many times there are 4 to 6 in an average room. My family room has 8 recessed lights and for some reason they are usually all on,
even when no one is in the room. 8 x 75 = 600 watts. | replaced the bulbs with eco-smart bulbs, you know, they’re the fluorescent
squiggly kind and they take a second or two to reach their full brightness. But they use between 7 and 14 watts each. | have to say that
my initial objection was the delay in full brightness but considering the cost savings, | have developed an appreciation for them.
Today’s home buyers are extremely concerned about variable costs of owning a home. They can budget for the mortgage payment and
taxes but the utility bills are considered out of their control. The more energy efficient a seller makes their home, the better chances
they have for getting it SOLD. Look for more “GREEN” tips in this newsletter each month.

Yoe Baratta

Broker, Green, SFR, ITI

YOUNG PROFESSIONAL’S NETWORK

Visit our Facebook Page

Congratulatidns

Jouln'g
Professionals
Network

REALTOR Magazine & ti¢ATIONAL ASSOCIATION OF REALTORS

welcomes

The ROCKLAND COUNTY BOARD OF REALTORS

to the Young Professionals Network

January 2010
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RPAC

Laurie DiFrancesco receives...

The Caldwell Award,
the highest honor
presented by the REALTORS®
Political Action Committee of New York

Lawrence B. Caldwell’s tireless efforts and generosity helped RPAC to be the strong force in federal, state and local politics that it is
today. To commemorate his longtime service on behalf of RPAC after his passing in 1999, the RPAC Trustees established the
Lawrence B. Caldwell RPAC Service Award.

The purpose of the award is to recognize those individuals who have demonstrated their support for RPAC, either through a
noteworthy single year effort, or though a prolonged period of benefaction. Deserving individuals may be considered based upon, but
not limited to, the following criteria: Single or multi-year significant contributions to RPAC; extraordinary fundraising success;
leadership and/or innovation in RPAC fundraising or planning.

A born leader, this year’s recipient provides service on numerous local and state committees and holds various leadership positions.
On the local board level, this person serves on the Education and Professional Standards Committees is a two-time local board past
President and has been recognized as a local REALTOR® of the Year and REALTOR® Associate of the Year.

Laurie DiFrancesco 2009 Caldwell Award Winner

BROKER INVOLVEMENT

Attention brokers: Join the Broker Involvement Program and gain entry to win Mobil gas cards!

NYSAR is calling on principal brokers to bring decision-making authority, strong leadership and their agents' voices to Congress by
signing-up for the Broker Involvement Program. In addition to joining this important grassroots effort, each participating broker will
gain entry into a series of drawings for $50 Mobil gas cards. Please contact NYSAR Government Affairs at 518-463-0300 x238 or
dking@nysar.com to sign up for the program. Program details are available here.

The Broker Involvement Program empowers broker-owners to alert their agents to key REALTOR issues. When brokers speak, agents
listen and respond. By urging REALTORS to respond to NAR's Calls for Action, we can shine a bright light in Congress on important
real estate issues. To date, 155 New York brokers have signed up for the program, placing New York in 5th place among states with
active brokers enrolled in the program.
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CALL TO ACTION

NYSAR Opposes Further Wetland Regulation

ThisCa | | to Action
please CLICK HERE to TAKE ACTION.

c ame oalrdady,|

New York State has some of the most thorough environmental
compliance laws in the country. There are already four
governmental entities that regulate wetlands including the DEC,
the U.S. Army Corps of Engineers, local municipalities and the
Adirondack Park Agency. Expanding DEC oversight to
wetlands of one acre or more will add an unnecessary and
duplicative layer of bureaucracy to an already complex
regulatory structure.

Currently it can take upwards of one year to obtain, or be
denied, a building permit from the DEC. Under S.4956 these
delays will only increase. The legislation does not provide
funding for additional staff to handle the larger workload, nor
does it mandate a response time within which the DEC must
respond to permit requests. Ultimately this will result in a
perfect storm of red tape, delays, lack of accountability and
impediments to economic development.

Beyond delays, landowners stand to lose much of their property
value if the DEC over-regulates wetlands in New York State.
Real property located within a designated wetland is virtually
unbuildable. This severely diminishes or eliminates the property
owner’s ability to improve upon their home and land which then
decreases the overall value of the property. This of course
simultaneously decreases property tax revenues to the
municipality. By prohibiting development, wetland regulations
often discourage investment, a result that our local communities
cannot afford.

Opposition to this legislation is broad in scope; even the DEC
has expressed their opposition to this proposal as it would
further strain their already over-burdened staff. Other opponents
include the Business Council of New York, the New York State
Farm Bureau, and the New York State Homebuilders
Association.

a

MTA PAYROLL TAX

Governor’s cuts to MTA payroll tax do not go far
enough...

st week, if you havenot
Statement from New York State Association of REALTORS®
President Hank W. Fries

Albany — Feb. 10, 2010 — Gov. David A. Paterson’s proposed
cuts to the Metropolitan Commuter Transportation Mobility Tax
in his 21-day budget amendments are inadequate and New
York’s 54,000 REALTORS® strongly oppose shifting the cost
to workers and businesses from one part of the MTA region to
another. Nothing short of a complete repeal of the tax makes
any sense in these difficult economic times.

It is little more than a shell game to reduce the tax for a portion
of the MTA service area and then nearly double it for all
businesses, including  independent  contractors  like
REALTORS®, operating in New York City. Governor Paterson
is missing a key opportunity to demand meaningful reforms that
result in long-term MTA cost containment. Instead, he continues
to rely upon the taxpayer to bail out the MTA, which is widely
regarded as a thriftless.

New York’s REALTORS® continue to strongly oppose this tax
and others that only serve to hamper the Empire State’s
economic recovery and encourage poor business practices from
public authorities.

P
1 RESIDENTIAL
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1) v

FHA APPRAISALS

REAL ESTATE APPRAISAL
SERVICES

When you need a true expert,
call Appraisal Approaches.

Your clients need solid, meticulous documentation that provides

an accurate determination of property value. You can rely on
Appraisal Approaches for the utmost in professionalism,
credibility, and expertise.

Please give me a call at (914) 329 -6191 if I ¢ an help you and
your clients. | look forward to speaking with you soon.

Fernando Gonzalez
NYS Certified Appraiser
45000049390
Appraisal Approaches
(914) 329 -6191
Fernando@appraisalapproaches.com
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RCBOR’S NEWS & UPDATES

New Carbon Monoxide Detector Law to take effect February 22, 2010

On February 22, 2010, "Amanda's Law" will take effect. The law requires carbon monoxide detectors in every 1-2 family property;
apartments in a multiple dwelling; and all condominium and cooperative apartments where the dwelling unit has appliances, devices
or systems that may emit carbon monoxide or has an attached garage. Real estate licensees must be aware of the new law and advise
clients and customers of the same.

Code of Ethics Updates
For 2010 the Standard of Practice Article 3-2 states:

“To be effective, any change in compensation offered for cooperative services must be communicated to the other REALTOR® prior
to the time that REALTOR® submits an offer to purchase/lease the property. Amended 1/ 10) 0

Standards of Practice 3-4 and 16-16 still not enforceable in New York...click here

Recently, the NYSAR Legal Hotline has seen an increased number of callers inquiring about the enforcement of Standards of Practice
(SOP) 3-4 (formerly 9-9) and 16-16 (formerly 21-16) in the REALTOR Code of Ethics.

Please inform your members that real estate licensees who attempt to enforce either SOP 3-4 and/or SOP 16-16 in New York may be
subject to disciplinary action by the Department of State (DOS).
Click here for more information.

Hudson Valley Realtor Convention

. Wednesday April 14, 2010
at Anthony's Pier 9

2975 Route 9W South
New Windsor, NY 12553

The REALTORS of Dutchess, Orange, Rockland,
Sullivan and Ulster Counties are presenting this event.

2010
Hudson Valley
REALTOR® Convention

Early Bird Registration Savings Now In Effect. Register on-line now!

The Orange Rockland Realtor Convention is now the Hudson Valley Realtor Convention. Wednesday April 14, 2010

Realtors from 5 Counties are presenting the event. Dutchess, Orange, Rockland, Sullivan and Ulster.
These Associations and Boards of Realtors are proud to be sponsoring this business building and networking event for their
REALTOR Members.

Preview of Features and Highlights:
e 3 Hours of NYS Continuing Education Credit will be available to all attendees. Presented by a nationally known speaker.
A Trade show with exhibitors from throughout the Hudson Valley.
Lunch is included. Networking. Prizes
Extra learning sessions and lots more.
Watch for all the details coming soon.

Real Estate Related Businesses are invited to be exhibitors in our Trade Show during the event.
Use this link for Exhibitor Opportunities.
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RCBOR’S NEWS & UPDATES CONTINUED

You Can Help!

Hi-Tor Animal Care Center is the only animal care and control facility in Rockland. We
accept all types of pets from Rockland families as well as stray and abandoned dogs
from each of the 5 towns in the county. When you are talking to your sellers, please let
them know that the shelter pets really need blankets, comforters, towels, etc. for the
dogs and the cats to sleep on. If they are getting rid of worn bedding and towels, the
pets really don’t care if it is a little frayed or faded, they just want to snuggle in to
sleep!

It really is a new day at Hi Tor and we try to do everything we can to make their lives
more comfortable until we find them families to love.

If you have any questions, call Vivian or Brian at 354-7900 or email info@hitor.com

Affiliate News

| am pleased to announce the start of a new committee that will help answer some of the questions that most of us have. Being an
affiliate myself, | often wonder what | can do to help the realtors make this a great year. Some of the topics this month will be the
upcoming five county convention, community projects, and advertisement in the RCBOR newsletter. As well as any other questions
you may have. Our first meeting will be held at the RCBOR meeting room March 11" at 10:00 AM. I look forward to chairing this
committee and being your voice to the realtors.

e Runels

Home Inspection Services

Committee Chairs i Call today and join a committee!

Long Range Planning Professional Standards

Karen Peters — kpeters@rcbor.com Roberta Bangs — roberta.bangs@randrealty.com
Programs Publicity

Merrill Starostiak — merrill.starostiak@cbmoves.com Drew Kessler — drew.kessler@randmortgage.com
Education Legislative

Sharon Tucker — sharon.tucker@era.com Michael Galgano — mgre01@aol.com

Jesse Harris — jesse.harris@randrealty.com

Newsletter/ /YPN

Adam DiFrancesco — adamnyrealtor@aol.com RPAC

Linda Lipkins — c21lindalipkins@aol.com
Commercial Liz Rosenblatt — takeme2i95s@aol.com
Jerry Lott — jerrylott@hotmail.com

Fair Housing
Community Service Elsa Seguinot — elsa.sequinot@cbmoves.com
Steve Greenberg — steven.greenberg@prospectmtg.com
Abe Kurek — abek43@hotmail.com Memberhip

Stephanie Olson — solson@weichert.com
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EDUCATION

2010 CONTINUING EDUCATION COURSE CALENDAR

MARCH

Wednesday March 10, 2010
6:30pm-9:45pm 3Cr
GRIEVING ASSESSMENTS

This is a step by step process that helps
you understand how an assessment is
formulated and the many steps that are
needed to reduce an assessment. Includes
both administrative and judicial process.

Monday March 15, 2010
9:00am-12:15pm 3Cr
SALESPERSON & BROKER ALERT!
NEW LICENSE LAWS

DOS is constantly changing NY Real
Estate License Law. Keep up with the new
statues

Thursday March 18, 2010
8:30am-5:30pm 7.5Cr
GRI-RI1-406 PRICE IT RIGHT -
CLOSE MORE DEALS

Expand your knowledge of basic appraisal
principles, USPAP Standards, approaches
to valuation and economic factors that
affect housing prices. You’ll learn to
analyze data to develop and present a
CMA

Wednesday March 24, 2010
9:00am-4:00pm 6 Cr
ABR ELECTIVE-SHORT SALES &
FORECLOSURES:

WHAT BUYER’S
REPRESENTATIVES NEED TO
KNOW

Real estate foreclosures have been on the
rise. In this course, you’ll learn how to
council home-buying clients on the perils
of risky finance programs, as well as how
to work with buyer/clients who wish to
take advantage of distressed properties

APRIL
Thursday April 1, 2010
9:00am-12:15pm 3Cr

SAFETY FIRST

This course will cover agents safety,
homeowner safety, internet fraud, laws of
emailing, spam, etc.

TWI/M, T, W

April 6, 7,12, 13 & 14, 2010
6:30pm-9:45pm 15Cr
ACCREDITED BUYER
REPRESENTATIVE DESIGNATION
COURSE

The goals of the ABR are to: 1) Prepare
real estate professionals to represent
buyer-clients in real estate transactions &

provide the quality of service & degree of
fidelity to buyers that sellers have enjoyed.
2) Offer ideas & methods for building a
buyer representation business. 3) Develop
a self-customized tool for conducting a
buyer counseling session.

Monday April 26, 2010
9:00am-12:15pm 3Cr

ONE TEST YOU DON’T WANT TO
FAIL

Learn the laws on discrimination from one
of NYSAR’s top instructors. Testers have
found questionable behavior dealing with
customers and clients—don’t fail the test.
This course is DOS approved for the Fair
Housing Requirement.

MAY

Tues & Wed May 11 & 12, 2010
6:30pm-9:45pm 6 Cr

ABR ELECTIVE-SHORT SALES &
FORECLOSURES:

WHAT BUYER’S
REPRESENTATIVES NEED TO
KNOW

Real estate foreclosures have been on the
rise. In this course, you’ll learn how to
council home-buying clients on the perils
of risky finance programs, as well as how
to work with buyer/clients who wish to
take advantage of distressed properties

Wed & Thurs May 26 & 27, 2010
8:30am-5:00pm 125 Cr
GREEN DESIGNATION CORE
COURSE

NAR’s Green Designation  Course
provides knowledge and awareness of
green building principles. This course
encourages the real estate professional to
be an advocate for green principles in the
design and use of homes.

JUNE
Wednesday June 2, 2010
8:30am-5:00pm 6 Cr

GREEN RESIDENTIAL ELECTIVE
As a requirement to earn NAR’s Green
Designation, the student must successfully
complete the Core Course and one of three
“green” electives.

Thursday June 24, 2010
9:00am-12:15pm 3Cr
VALUATING THE SMALL
COMMERCIAL PROPERTY

See what investors look for when they are
purchasing small commercial properties.
Go over the approaches to value with a
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greater emphasis on the income approach
with direct capitalization.

Thursday June 24, 2010
1:15pm-4:30pm 3Cr
RESIDENTIAL CONSTRUCTION
DEVELOPMENT

This seminar will provide a clearer
understanding of the construction &
development process. RE appraisers,
salespersons, brokers will benefit from the
analysis of this process.

Tuesday June 29, 2010
6:30pm-9:45pm 3Cr
SHORT, SHORT & SHORTER

This course will help you understand the
process of a short sale mortgage.

Wednesday July 7, 2010
6:30pm-9:45pm 3Cr
FAIR HOUSING

JULY

Monday July 12, 2010
9:00am-12:45pm 35Cr

SUCCESSFUL BROKERS BOTTOM
LINE

This course is designed to enhance &
protect the bottom line for brokers.
Whether you are a current broker, thinking
of becoming a broker or just want to learn
about the concerns a broker deals with
everyday running the firm, this class is for
you!

Thursday July 29, 2010
6:30pm-9:45pm 3Cr

THE ISSUES - YOUR COMMUNITY
Learn about Rockland’s history. Keep
informed with the wupdates in your
community. Find out how today’s issues
impact the real estate market.

AUGUST

Wednesday August 4, 2010
9:00am-12:15pm 3Cr

CODE OF ETHICS

Master the enforceable ethical standards
that govern the professional conduct of all
Realtors.

Thursday August 12, 2010
6:30pm-9:45pm 3Cr

TAP, TAP, TAP

This course will help you understand
advertising guidelines, and fair housing
requirements when placing ads in the
newspaper and when using the social
medias.



EDUCATION CONTINUED

Monday August 16, 2010
9:00am-12:15pm 3Cr
FAIR HOUSING

Thursday August 26, 2010
6:00pm-9:45pm 3.5Cr

THE POWER OF INSURANCE &
THE RE AGENT

Help inform your buyer/seller about their
insurance needs or responsibilities. How
much coverage is enough, what should the
deductible be, etc....

SEPTEMBER

Thursday September 2, 2010
9:00am-12:15pm 3Cr
DREAM HOMES

Get that house sold! Should you suggest a
home stager? Do you know the design of
the house? Should you recommend a
landscaper? Get the answers to these
questions & more!

Monday September 20, 2010
9:00am-12:15pm 3Cr
APPRAISAL REPORT WRITING
FORMATS

A private appraisal. Assignment may be
quite different from a mortgage lending
appraisal. Learn how to limit your liability
in the development stage. Various types of
reporting options will be discussed &
analyzed via case studies.

Monday September 20, 2010
1:15pm-4:30pm 3Cr

THE DEAL KILLERS: APPRAISERS
& UNDERWRITERS

Find out why a mortgage is not approved
because of the appraisal report, loan
underwriter or the home inspector. There
are ethical obligations. Learn how to be
proactive so the real estate transaction can
be salvaged.

Mon & Tues Sept 27 & 28, 2010
8:30am-5:30pm 15Cr

GRI R1409 - EQUAL AND ETHICAL
SERVICE

Demographics rapidly change. Get the
skills you need to treat all clients equally
and ethically while, at the same time,
understanding and respecting their cultural
differences. This course fulfills the Code
of Ethics requirement for NAR and the
Fair Housing requirement for NY DOS.

OCTOBER

Wednesday October 6, 2010
6:30pm-9:45pm 3Cr

RISKY BUSINESS

This course explores anti-trust. Avoid
compromising your license and huge
personal fines for inadvertent remarks and
casual comments.

Thursday October 14, 2010
9:00am-12:15pm 3Cr
ONE TEST YOU DON’T WANT TO
FAIL

Thursday October 28, 2010
8:30am-5:30pm 7.5Cr

THE NOT-SO-BASIC BASICS OF
MORTGAGE FINANCE

Even if the lender or mortgage rep handles
your buyer’s financing, it can’t hurt to
understand some basics. Raise the bar on
your professionalism by spending a day
discussing credit scoring protocols,
qualifying, closing costs, tax advantages of
ownership, the secondary market &
popular mortgage products. Please bring a
calculator!

NOVEMBER

Monday November 1, 2010
6:30pm-9:45pm 3Cr
PERIODIC CODE OF ETHICS
Monday November 8, 2010
9:00am-1:15pm 4Cr

HOME CONSTRUCTION
FUNDAMENTALS FOR REALTORS
Get a clear understanding on how a home
is built from the drawing stage to
completion. You will also be able to
identify utilities, fixtures &  other
components in a home.

Thursday November 18, 2010
6:30pm-9:45pm 3Cr
SEVEN DEADLY SINS

This is a review of the most common
problems agents create for themselves that
could put them out of business and/or in
front of a disciplinary or ethics hearing.
Protect your license & yourself!
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DECEMBER

Wednesday December 8, 2010
6:30pm-9:45pm 3Cr
FAIR HOUSING

Monday December 13, 2010
9:00am-12:15pm 3Cr
OPPORTUNITIES AND
ADVANTAGES OF HOME
WARRANTY CONTRACT
DISCLOSURE

Learn why the purchase of home warranty
contracts are growing across the country.
Know what a home warranty covers and
does not cover.

Rapattoni

agéc Internet Member

Sign-up for any of these
courses by

and logging into IMS.

Remember to register
early as classes fill up
quickly!


https://ims.rcbor.com/
https://ims.rcbor.com

